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FOR IMMEDIATE RELEASE:

Market Scan Does Multi-Option Selling Better with mPencil™

WESTLAKE VILLAGE, CALIF.  - March 30, 2005 -- Market Scan announces the release of its mPencil™ software product, a multi-option selling tool.  The mPencil™ software allows users to match lender programs from Market Scan's industry recognized lease and retail program database to customer profiles to list a range of real programs.  With mPencil™ dealers offer consumers a range of payments over several terms and down payment options, while maintaining dealership profit expectations.

“When we discovered that dealerships were offering estimated payments for different terms and cash down, we knew Market Scan could do better.  We dedicated ourselves to offering a multi-option selling tool that bases all of its deals on real program data.  

mPencil™ is the 4-Square of the future. Every deal in an mPencil™ quote offers our dealers the same profitability, ensuring compliance, and keeping dealers in control of their profits.  Our product gives car-buyers the choices and payment ranges they need to make buying decisions quickly and easily.
”  -Mike Prosachik, National Director of Training for Market Scan Information Systems Inc.

Market Scan's mPencil™ integrates seamlessly with Market Scan's Modular Dealership Suite.  The mPencil™ software takes customer and vehicle data supplied by the dealer, allows dealers to specify down payment options, and compares this information against Market Scan's substantial lender program database to create an array of choices for the customer.  Dealers can explore “no money down” scenarios, only examine programs with 24 months or more, or compare retail payments against lease payments. The mPencil™ software also includes customizable sales support documentation such as the Cash vs. Lease finance worksheet or the Trade-In vs. Private Sale worksheet.

Market Scan Information Systems Inc. combines information technology with leasing showroom science to create software dealerships use to dominate their markets.  Founded in 1988 by Russell and Rusty West, Market Scan's vision, experience, and resources ensure that Market Scan software provides our customers with an unrivaled competitive advantage.  For more information visit www.marketscan.com or contact Gregory Leitzel at 888 658 7226 x2474.






